Professional Experience:

· Manager : Citi Corp. Finance India Ltd., Bangalore, IN, Mar-06 to present
· Currently managing a team of 3 members focused on US Citi Commercial Banking marketing analytics
· Solved business problems using various statistical techniques like Regression, Objective/non-Objective Segmentations
· Worked for about 10 months on Citi Cards marketing analytics as well
· Associate Consultant : Symphony Services India Pvt. Ltd., Bangalore, IN, Jun-05 to Mar-06
· Worked on Info-Scan CPG data for European Clients of Information Resources Inc.(one of the major clients for Symphony Services)
· Fresh from campus understood and learnt application of statistical tools and SAS (including macros) in about 3 months.

· Played a key contributor role in setting up efficient and standardized processes which helps build models for countries across Europe. 
Academic Background: 

· M.Stat. (Specialization – Applied Statistics and Data Analysis)  - Indian Statistical Institute, Kolkata   -  54.15% ; 2005

· B.Stat. (Specialization – Applied Statistics and Data Analysis)  - Indian Statistical Institute, Kolkata – 51.42% ; 2003

· College XI-XII (Maths, Physics, Chemistry) – St. Mary’s Junior College, Hyderabad - 74% ; 2000

· Class X  - St. George’s Grammar School, Hyderabad – 83.3% ; 1998
Projects/International Exposure/Accomplishments:


Projects:

· Commercial Banking Segmentation – Developed a segmentation for effective portfolio management with three key dimensions of Current Value, Potential Value and Relationship Orientation 
· X-Sell of Commercial Banking products to Commercial Cards customers – Developed tools to identify Look-alike and High-Value generator for effective cross-sell targeting.
· Next Best Product/Service Targeting – Developed Chaid/Criteria-cut based targeting tools for determining the right product for the right customer at the right time.
· Meteor Matching – Developed a fuzzy logic based matching algorithm for matching customer level information across portfolios based on PII information
· Developed response models for acquisition, existing customers balance transfers and segmentation for business cards customers management

International Exposure:

· US-NY(1 Month : July-2007) Part of the team to present the work done for X-Sell of Business Banking products to Business Cards customers to Business Banking Business head 
· Budapest(1/2 Month : Sep -2008) Represented Commercial Banking to present work to Citi Bank North America –Decision Management head and speed up the teams ability to work seamlessly across the two sites of Budapest and Bangalore
· US-NY(1.5 Month :  Oct/Nov-2008) Presented to the Commercial Banking Business head the Segmentation work and also to the NY-Division head. Interacted with Relationship Managers and Marketing teams for understanding the challenges and explaining how our tools can help them
Accomplishments:

· Received highest individual contributors award and also team based awards.
· One of the only two people in the organization who have the fastest growth in career from Analyst to Senior Analyst to Manager historically in GDM-Bangalore
· Consistently gained confidence of partners in relatively short time with excellent quality of work in a timely manner. Received partner accolades.
· Currently trainer of Modelling process and advanced SAS(Macros) for the organization along with New Hire Orientation overview of Commercial Banking.
Computations Skills: Proficiency working on most major systems/platforms/packages

Interests: Computers and Technology, Indoor games
